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SaveOnEnergy.com hires Reliant's 
Roylance as President

July 30, 2009



SaveOnEnergy.com brought on David Roylance to serve as its president and COO, the firm announced yesterday, by way of Reliant Energy where he was a senior vice president in charge of C&I sales since 2001 plus residential sales.


The old Reliant recently sold off its retail business to Hess and NRG and Roylance saw his responsibilities shrink from eight states to just Texas under the latest firm's ownership, he told us yesterday.


SaveOnEnergy.com lets him continue in the retail side of the energy market with a national focus rather than just Texas, he added.


"The energy market remains complex and competition is increasing," said Roylance.  "From an individual shopping for better electricity rates to a business executive looking to effectively manage corporate costs, SaveOnEnergy.com is committed to providing transparent, convenient and effective tools that require energy suppliers to aggressively compete for business."


The current recession provides a website such as SaveOnEnergy.com a better chance since it offers customers price transparency at a time many are looking to trim energy costs, said Roylance.


To date, the site has attracted 120,000 different residential customers and 7,000 business customers, mostly in Texas.


Roylance sees lots of room to grow in Illinois, New York, New Jersey, Maine, Pennsylvania and other retail markets around the country where it is just starting to make its presence felt.
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